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I’m Jay.

I have chronic lymphocytic leukemia.

I’m a retired submarine commander,

a father, a husband, an avid woodcarver.

I bike 20 miles a day.

I know the Diplomat Difference.
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Disclaimer

Industry and Market Data

Certain information contained in this presentation concerning our industry and the markets in which we operate is based on 
information from publicly available independent industry and research organizations and other third-party sources, and 
management estimates. Management estimates are derived from publicly available information released by independent industry 
and research analysts and third-party sources, as well as data from our internal research, and are based on assumptions made by 
us upon reviewing such data and our knowledge of such industry and markets, which we believe to be reasonable. We believe the
data from these third-party sources is reliable. In addition, projections, assumptions and estimates of the future performance of the 
industry in which we operate and our future performance are necessarily subject to uncertainty and risk due to a variety of factors, 
as discussed in Diplomat’s reports filed with the Securities and Exchange Commission. These and other factors could cause 
results to differ materially from those expressed in the estimates made by these third-party sources.

Forward-Looking Statements

This presentation contains forward-looking statements made pursuant to the safe harbor provisions of the Private Securities 
Litigation Reform Act of 1995. Forward-looking statements give current expectations or forecasts of future events or our future 
financial or operating performance. The forward-looking statements contained in this presentation are based on management’s 
good-faith belief and reasonable judgment based on current information. These statements are qualified by important risks and 
uncertainties, many of which are beyond our control, that could cause our actual results to differ materially from those forecasted 
or indicated by such forward-looking statements. For a discussion of such risks and uncertainties, you should review Diplomat's 
filings with the Securities and Exchange Commission, including “Risk Factors” in Diplomat’s Annual Report on Form 10-K for the 
year ended December 31, 2014, and in subsequent reports filed with or furnished to the Securities and Exchange Commission. 
Except as may be required by any applicable laws, Diplomat assumes no obligation to publicly update such forward-looking 
statements, which are made as of the date hereof or the earlier date specified herein, whether as a result of new information, 
future developments or otherwise.

Medical Advice

The information contained herein may not be construed as medical advice. It is for educational purposes only. Diplomat Pharmacy 
Inc. takes no responsibility for the accuracy or validity of the information contained herein, nor the claims or statements of any 
manufacturer. This presentation contains proprietary information of Diplomat Pharmacy Inc. It is intended solely for educational 
use. Such proprietary information may not be used, reproduced, modified or disclosed to any other parties for any other purpose 
without the express written permission of Diplomat Pharmacy Inc.
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Specialty Pharmacy Trends

Express Scripts 2015 Drug Trend Report.  March 2016. 

http://lab.express-scripts.com/lab/drug-trend-report.  Accessed June 25, 2016.

Artemetrx Specialty Drug Trend Across the Pharmacy and Medical Benefit.  2013. 

http://www.artemetrx.com/wp-content/uploads/2014/08/artemetrx-specialty-drug-trends.pdf

EMD Serono Specialty Digest, 12th Edition.  2016. http://specialtydigest.emdserono.com/digest.aspx.  Accessed June 15, 2016.

http://lab.express-scripts.com/lab/drug-trend-report
http://specialtydigest.emdserono.com/digest.aspx


Select Specialty Management 

Strategies
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Program Description Potential Savings

Utilization Management Use of accepted clinical 

criteria to ensure appropriate 

prescribing (e.g., PA, step 

edits, etc.)

5%-10% of spend on 

targeted medications

Split Fill Program Limited quantity of 

medications dispensed 

(typically 15-day supplies)

15%-20% of spend on 

targeted medications

Network Management Limited network of specialty 

pharmacy providers with 

improved pricing

1%-3% of overall specialty 

spend

Formulary Management Designate specific drugs as 

preferred on drug list and 

assign higher out of pocket 

costs to nonpreferred drugs

5%-10% of spend on 

targeted medications based 

on low net cost strategy

Site of Care Optimization Shifting from higher cost 

sites of care to lower cost 

sites of care

15%-30% of spend on 

targeted medications 


